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Welcome to Hustler 101 
By Kenneth Green 
 
Welcome to Hustler 101 the weekly E-Zine product of Internet-Hustle.com. 
Why in the world did I create this ezine? Because I know there are people 
out there like me that have the drive to get money on the internet, but may 
not necessarily have all the knowledge and skills required. Well have no 
fear, its time you and I learned together. 
 
This E-Zine will feature articles written by people who are actually getting 
paper on a day to day basis. It will also feature articles from the past that 
can give information; of course I have permission to put these articles 
inside of the magazine, no infringement here. But what you can expect 
from this e-zine Is information. 
 
Now I know what you‟re saying, he‟s gonna try and sell me something. Well 
this is a business enterprise and I wouldn‟t be a businessman if I didn‟t. 
However what I do promise is that if you sign up for this E-Zine you won‟t 
get junk mail, your email address won‟t be sold to a soul. However at the 
end of the magazine there will be a page of ad‟s that are there to help us 
continue on as a business. 
 
So I welcome you to this the first edition of Hustler 101. And I hope that you 
subscribe to our free E-Zine, you can make money, it‟s out there! Let‟s 
make it together. So my final words are the slogan of our site, “GET YO 
HUSTLE ON!” 
 
Sincerely, 
 

  
Kenneth Green 
Owner 
Internet-Hustle.Com 
 
 

 
 



The Top 5 SUICIDE Missions in Marketing, and How To Avoid Them 
© 1999, by Harmony Major 

 
"THIS IS *NOT* A SCAM!" 
How many times have we seen ads that begin like this, that we just skip right 
over? Or delete? I'd have to say a countless many. I felt compelled to write this article 
yesterday as I was going through ads that people placed in MY own ezine. Even with my high-visibility,  
"no hype," ad placement, they're STILL lost if they write a terrible ad. So, my duty today is to warn  
YOU of the many disgraceful faux pas that can make ANY and EVERY advertising campaign a flop.  
Each of the following five ad-writing techniques are SUICIDE missions to your marketing success.  
Let the user beware! 
 
SUICIDE MISSION#1: Use phrases like "This is NOT a scam!" 
First of all, if it's not a scam, you shouldn't need to waste 
valuable advertising space to tell me that. Talk more about your 
product and what it IS -- not what you claim it ISN'T. In addition 
to lessening the credibility of your ad, you're also telling us that 
you're not confident enough about what you offer to leave that 
judgement up to us! 
 
SUICIDE MISSION#2: Use phrases like "HEY you! FREE SEX!!" 
Now, just why would you think I'd want to buy something from 
(or work with) someone that uses street corner "Cat Calls" to get 
my attention? This seems to be a popular technique designed to 
make readers notice an ad due to the shock factor in seeing the 
word "SEX" in huge letters - but it's most commonly (and 
disgracefully) used to advertise BUSINESS opportunities! 
Again, spend your time telling me about your product, not yelling 
offensive obscenities at me. And, if sex is irrelevant to your offer, 
why run the very likely risk of tar getting the WRONG audience?? 
 
SUICIDE MISSION #3: USE ALL CAPS IN YOUR ENTIRE AD. 
Not only is this unnecessary, it's also considered to be rude on 
the Internet. All caps means that you're "yelling" at your readers, 
unless it's used selectively to stress certain points. It also makes 
your text VERY hard to read. 
 
SUICIDE MISSION #4: Write a down-right BORING advertisement, like... 
"If you ever wanted to make money on the Internet, you can do 
it now, with XYZ Company. My sponsor makes money like this 
every day. You can be like us and sell what we sell. http://Im-a- 
Loser.com" 
 
Not only was that ad BORING, it told me nothing but the fact that 
you make money, your sponsor makes money, and you sell some 
mysterious product that you think I'll make money from. If your 
ad doesn't get your prospect EXCITED about what you offer, it's 
*not* doing its job! Which leads me to number five... 
 
SUICIDE MISSION #5: Spend a lot more time telling me how your product 
works than how it can improve my life! 
I don't care that SpeedyCleen Vacuum Cleaners have a 75ft long 
hose. I want to know how SpeedyCleen guarantees that a 4ft 



10inch woman will finally be able to reach those cobwebs in the 
formerly impossible-to-reach crevices in her vaulted ceiling! 
We don't care that ZippyLemon Laundry Detergent has a gardenfresh 
lemon scent. We want to know that ZippyLemon will blast 
out the three-year-old mustard stain on my husband's favorite 
shirt... with only ONE washing! 
 
To make a long story short, spend more time telling you readers 
HOW your product can make THEIR lives easier, not how the 
gadgets on it work! 
 
So, now that you know what NOT to do, let's talk about how to write an ad 
that virtually FORCES your reader to respond! Remember these five 
important tactics that'll turn ANY suicide marketing mission into a bonafide 
success! 
 
BONAFIDE SUCCESS TACTIC #1 
Don't use credibility-crushing phrases like "This is NOT a scam!" 
If it's not, then you shouldn't need to tell us. And, why would we 
take a stranger at his word, anyway? 
 
BONAFIDE SUCCESS TACTIC #2 
Don't use the shock value of SEX-related words to get your 
reader's attention. Focus on tar getting the RIGHT audience for 
your purpose! 
 
BONAFIDE SUCCESS TACTIC #3 
Only use ALL CAPITAL LETTERS when stressing important points 
in your ad. Remember -- an ad in all caps is both rude AND hard 
to read! 
 
BONAFIDE SUCCESS TACTIC #4 
Use "excitement" words and symbols to have your readers 
salivating for more. Replace a few periods (.....) with exclamation 
points (!!!!!). 
 
INSTEAD OF THIS: 
"Subscribe to ABC Ezine for the best freeware, tutorials, and 
references on the web, for those with no advertising budget. 
Delivered to your inbox weekly." 
 
TRY THIS: 
"ARE YOU BROKE? Let ABC ezine find YOU the best FREE 
business software and "How-To" tactics - EACH WEEK! 
 
BONAFIDE SUCCESS TACTIC #5 
Talk about how your product will enhance various aspects of my 
life make work easier, make me money, make me beautiful, etc. 
Don't waste time on telling me how your gadgets work and why 
they work that way.Make your *target audience* understand  
EXACTLY how your product or service will benefit them,  
and your ads will go a long way! 
 



Using Teleconference Technology for your Internet Marketing Ventures 
 
If you have ever been the student of an internet marketing guru then you probably know that internet marketers 
are some of the smartest people in the world. There are many advantages to being an internet marketer today, 
especially with all the advantages that the internet has to offer. One of the ways that internet marketers are able 
to make the most of their business is through the use of teleconference technology. In previous times, however, 
teleconferencing was typically thought of as a multi-phone person conversation, possibly even using the "flash" 
button to get people in on the teleconference call. 
 
On the other hand, internet marketers have tapped into the digital side of teleconferencing and there is a whole 
new world to consider about teleconference meetings if you are an internet marketer. For example, if you are 
marketing specific businesses then you are able to hold teleconference meetings at a specific time on the internet 
so that interested individuals are able to hear what you have to say. The benefits of conducting your presentation 
entirely online definitely outweigh the benefits of a normal teleconference phone call. For example, some of the 
benefits of using internet teleconference meeting software are that infinitely more people are able to attend your 
presentation and meeting. Instead of being forced to leave their comfort zone of their computer and walk to a 
phone to dial-in to a regular teleconference recording or presentation, your guests can interact with you in real 
time. A second benefit, though, is that you can virtually conduct more than one teleconference meetings at a time 
if you want.  
 
Informing Potential Guests about your Teleconference Meeting 
 
Since virtually everyone nowadays has the internet in their home it is very easy to market these types of 
teleconference meetings on the web. There are so many applications and programs that people are already using 
that actually resemble some of the popular teleconference software that's available that potential participants of 
your internet marketing teleconference meeting will not have to do anything all that drastically different. For 
example, most teleconference software that can be used via the web mainly resemble a small text-chat box like 
you can use in a typical instant messaging program, like MSN Messenger or Aol Instant Messenger. There may also 
be another larger window so that internet pages and presentations may be easily viewed. 
 
The important thing about your teleconference meeting on the web, though, is that it is very easy to market. If you 
advertise a teleconference meeting as a regular meeting that is held each Tuesday or a specific day of the week, 
internet marketers can usually count on at least a few people being present at the meeting. On the other hand, if 
you are advertising your teleconference meeting as a "once-in-a-lifetime" event then you may have hundreds and 
hundreds of participants attending. 
 
Internet marketers, though, definitely have the advantage when using these types of software to promote their 
businesses. Not only does it make hosting teleconference meetings a whole lot easier, but multiple subjects and 
meetings can be conducted at once. Teleconference technology using the web has definitely made a difference in 
the lives of thousands of people, and it continues to stay popular today! 
 
 
 
 
 
 
 
 
 
 
 

 



How to Optimize Email Opt-In Pages 
 

To optimize email opt-in pages is amongst the most important jobs to do and is also amongst 
the most forgotten job. The way the opt-in forms and pages are presented determines the 
quality of list, rate of growth, and meets the subscriber‟s expectations which in turn help in email 
performance. The very first step towards optimization is to get the people to fill in the opt-in 
page. Immediately following it is designing the layout of the opt-in page and form.  
Making one come to the website is another issue. But once they get to the website, they should 
be allured into signing-up by making them go to the opt-in page. Firstly, the path to the sign up 
page must be made easier and clear. Links to sign up page or form must be included on the 
home page and even on other pages too. Promotional boxes should appear in the areas of side 
bars. The visitor shouldn‟t search whether the website offers email newsletters or not. The links 
to the navigation area should send out clear message. Terms and names which aren‟t obvious 
shouldn‟t be used. Words such as Email Newsletter, Newsletter or eNewsletter are very 
appropriate.  
 
If there is sufficient space, promote the latest newsletter on your home page by pasting its link. 
The website should have a „Knowledge and Resource Center‟ area where extract of articles and 
archived issues can be placed. This area can then be used to promote sign-ups to the 
company‟s newsletter. It is good to include the subscribe link in the back issues.  
Since the purpose of the opt-in page is to make as many readers into subscribers, the design, 
copy and layout of the opt-in page should be similar to the landing page. The page should be 
designed with form, copy and images which should reflect confidence, value and trust. Links to 
samples must be included which can give an idea about the quality of the email to be received 
upon sign-up. Email‟s small screenshot display is optional, but beneficial too. Testimonials from 
readers to the email publications can be included in pull quote format. The content of the 
testimonials can be either text or images.     
 
In today‟s world, everything comes for a price. So when a subscriber is giving his valuable email 
address, he is certainly looking for something in exchange. This is why images and copy should 
be included on the opt-in page which conveys the basic value of emails to be sent. Subscribers 
can be given „email only special deals‟. Any kind of regular incentive goes a long way. Whether 
it is „$2 off the next purchase‟ or „free white paper‟, even discounts can increase conversion.  
Extra precaution must be taken by writing short email policy near the submit button. A link to the 
company‟s detailed privacy policy must be included at the end. The frequency, format and 
content of emails should be clarified and the sign-up process must be confirmed via a welcome 
email.   
 
Certain details about the opt-in page should also be considered. A right balance needs to be 
maintained of the information that is collected through the opt-in form or page. Neither too much 
information must be asked; nor must too little information be asked. The future must be planned 
from the start. Obviously asking only the email address is very quick; information required for 
email delivery will be missed. Information which is not required for email delivery and 
segmentation or personalization should be avoided. If there are too many fields, the not so 
important ones must be marked as optional. To check syntax errors, a script should be included 
for that purpose. Two boxes should be present for entering email address twice. This reduces 
the risk of typing invalid email address. The minimum form fields to be included in the form are 
first name, last name, email address, and format preference. Optional form field can be based 
on secondary email address, frequency, preferences and demographics. 



 
 

How to Make the Subscription Process Easier 
There is a lot of competition in catching the attention of the subscriber in the email world. In order to distinguish 
from the rest of the clutter, communication must be made easier for the receiver. People always get attracted to 
things which are easy and go away from things which are difficult to do. Because of this hallmark of services and 
products like Google AdWords, Turbo Tax, etc., they have gained popularity all over the world.  
 
Like they say it is easy to say but difficult to do, so is the case with making each and every thing easy for the 
customers and subscribers. Sometimes it might happen that the things which are easy for a group of customers 
might not be easy for the rest. This case is true especially with new customers.  
 
The very first step in making things easier is to have a simple email address, link or opt-in form field in a 
promotional email or newsletter. Also this information must be included on every page of the website. There 
should be provision of a web version of the emails which are in HTML. It helps to include a send-to-friend link or 
functionality in every message. The subscribers must be able to take actions in spite of the images being blocked. 
Every submit button should be labeled with the action to be taken like ‘buy now’, ‘Subscribe here’, etc.  
 
If any of these functionalities are missing, then Email Management and Accessing Content should be considered 
for simplification.   
 
Email Management 

Subscription must be made easier by working on email ids, links and sign-up form and post this information on 
every page. Every email should have the subscribe link in order to tempt the readers, especially those who have 
received the message from a friend. In order to subscribe, the steps to be taken should be minimum. According to 
a survey, marketers who had cut down the subscription steps from 9 to 3 saw an increase of 300% in the 
subscription rate. More personal information need to be collected from the subscriber in order to send more 
relevant emails. It also helps in maintaining the email list effectively. But email marketers should know where to 
draw the line as too much information can turn off the subscriber, especially those who haven’t subscribed yet but 
intend to do so. A separate page can hold the opt-in form to collect relevant information. The critical fields on the 
form should be marked with a star and the other extraneous field should be left on the subscriber’s choice to fill. 
The setting and updating of the customer’s preferences about the content must be made easier. Password can be 
allowed along with the inclusion of link for the retrieval of password, in case it has been forgotten. These links 
should stand out on the web page and in the email.  
 
The email should have software which provides ‘Mail-to-friend’ option and it should be easier than the forward 
function. The email should stand out amongst the rest of the emails. The sender should be easily recognizable and 
the subject line should be catchy. Emails should have provisions to take action in an easy way. They should be text 
based as well as HTML based. Include a link of the web version of the email, so that more vivid information can be 
seen. Obviously, the emails should be printer friendly; if not a printer friendly version of the email should be 
provided. It is very important to check the working of each and every link, including the unsubscribing link. Clicking 
on the link, it should take the reader directly to the web page, image or file. Subscribers find it very tedious to hunt 
for the desired content. Another important point which most of the marketers forget is to make the unsubscribe 
option easy. This strengthens the trust of the subscribers. More can be gained out of the unsubscribing process by 
including various options such as address change or changing the frequency of emails. When all these points will 
be pondered upon, you will be certainly surprised with the subscription turn out.   
 
 
 
 
 

 



Things to Know About Affiliate Marketing 
 
It is a known fact that almost 90 percent of affiliates earn less than hundred dollars per month. So, you cannot 
depend on affiliate marketing. But if you put in some extra effort, then you can increase you commissions. Before 
entering into this field, a lot of people are under the false assumption that affiliate marketing is basically a short-
cut way of becoming rich without much effort. Actually it is not such an easy business. Don’t think that you will put 
a couple of banners on your website and you will start earning. 
 
There are some tips to increase your affiliate commissions: 
 
1. Build a good website  
 
Good website means, a website that attracts the visitors’ attention. It must not be rich in graphics. It should be 
simple and easy to navigate. It should be simple for the visitor to find anything that he wants. 
 
2. Do Search Engine Optimization 
 
Search engine optimization is very necessary to drive steady traffic to your site. This is a very big topic. There are 
various techniques to increase the page rank of your website. Banner exchange is a famous technique. Search 
engine friendly URLs is another search engine optimization technique. 
 
3. Pick the Right Merchant 
 

Pick the right merchant to start with. Don’t look at the profits offered. Look at the expertise and experience of the 
merchants. See their history. How many products they have launched in the markets and how many were 
successful. Are they good in marketing? Are they providing good service to their customers? 
 
Find the answers of all above questions and you will find the right merchant that will give you good and constant 
business. 
 
4. Increase Traffic to Your Website 
 

Getting a lot of traffic to your site is basically the key factor in this field. You must remember that not every visitor 
is your buyer. Only a few of them will buy your product, so it is important to get more and more traffic to your 
website. Some important techniques are email campaigns, banner exchange, RSS feeds, selection of the right 
keywords, writing search engine friendly content on your website etc. 
 
5. Pre Sales 
 

An important point is to read the minds of your visitors to understand what they need and then offer them the 
right thing at the right cost. Try to attract your visitors with the extra things that they would like. For example, if 
you are selling laptops on your website, then you can put some useful articles on how to troubleshoot laptops. This 
will attract your visitors. It is possible that your visitor might not make a sale in the first visit. But if he likes your 
articles he will come back to study your articles and it is possible that he may make a purchase after some visits. 
This concept of offering some useful free gifts to your visitors is called pre sales. It is very helpful in increasing your 
sales. 
 

You cannot get the desired results in a few days, but it requires some time. Concentrate on how to improve your 
business by making a good website and driving more and more traffic to your website. Choose the right merchant 
and attract the people by offering useful products and gift packages. One satisfied customer will bring 10 more 
customers 
 



The Best Blogging Way to Increase your Sales 
 
Blogging has ever been popular to all of us especially the geeks, teens and outgoing people. They use it as a 
personal web site that they can update at any time they want with just about anything under the sun. 
However, blogging has changed its perspective.  
 
Blogging for business is the newest trend to promote another site.  
 
Blogging for business have gathered a lot of attention and it is the easiest way to connect with the customers 
and other prospects. A blog is known as a public online diary which you can update regularly. You can update 
it every after hour and you can have other people to make a comment out of your postings.  
 
With the help of blogs, you can make announcements and let everyone know about your message. You can 
also recommend some of your personal links and favorites. 
 
Business advertising can be very broad and with all the newspaper ads, brochures, flyers and other 
promotional means, they still lack the ability to spread the news to everyone. This is the reason why blogging 
for business is ever popular.  
 
This is a good way to connect with the people including extroverts who stay online for most of the day.  
 
Blogging for business may be a cheap alternative to make an advertisement because there are blog sites that 
ÏÆÆÅÒ ÂÌÏÇ ÁÃÃÏÕÎÔÓ ÆÏÒ ÆÒÅÅȢ !ÌÔÈÏÕÇÈ ÓÏÍÅ ÂÌÏÇ ÓÉÔÅÓ ÄÏÎȭÔ ÁÌÌÏ× ÔÏÏ ÍÕÃÈ ÁÄÖÅÒÔÉÓÉÎÇ ×ÈÉÃÈ ÉÓ known as 
spam, there is still a way to get through it, which blog experts can certainly do.  
 
Entrepreneurs have found out that blogging for business helped a lot in getting higher sales because their 
services and newest information are spread easily. With consistent updates, their customers are well- 
informed and well accustomed. 
 
Blogging for business has been the next big thing to advertising and communication. Blog experts are now 
coming up with ways to improve the quality of blogs in the field of business. Practitioners even call it b-blogs 
which stands for business blogs.  
 
Although many people find business blogs as an underground way to promote their stuff, who cares at all? As 
ÌÏÎÇ ÁÓ ÔÈÅÙ ÄÏÎȭÔ ÇÅÔ ËÉÃËÅÄ ÏÕÔ ÆÒÏÍ ÔÈÅ ÓÅÁÒÃÈ ÅÎÇÉÎÅÓȟ ÔÈÅÙ ×ÏÎȭÔ ÌÏse anything. Blogs have been powerful 
and influential voices for media and politics. Anyone can pour out their views and emotions about what is 
happening in the society.  
 
Blogging for business may not be mainly used for a promotion because some use it indirectly even if it will 
include product names or site names. Some marketers manage their blogs with contents such as their 
personal experiences and views. 
 
However, blogging for business may be hard to manage. If you have not used it properly, it can cause you 
some embarrassment with the feedback of your prospects and consistent viewers. If they find something not 
good or if the information is overloaded, you might scare them away. Much worse is, you might end up having 
a lawsuit or you the blogging community can block your account and lose your potential. 
 
So if you want to make use of blogging for business, you should know the rules on how to manage it well. You 
should also know your readers and have a target. It is important that you know what blogging is all about and 
if it can help you with your business transactions.  

 
 
 



 

Cashing In On Blogging 
 
Blogging is very famous nowadays not just among businessmen but also to the students and other people. Aside 
from it is a funny thing to do, it gives something that no human being could ever explain. 
 
On the psychological perspective, blogging helps a person express himself thus giving him an outlet of his hidden 
outrages in life. All things that a man has to say that can alleviate his emotional state can actually be posted to a 
blog.  
 
Businessmen, on the other hand, use blogs to advertise and also to sell their products and services. Blogging is very 
essential in their line of work. Aside from they are profiting from making business through their blogs, they can 
also garner patronage over their clients who had been satisfied by their services. 
 
Students, use blogs to post their shout outs regarding their academic problems and also their scholastic related 
issues. There are also students who post articles on their blogs that wish to help their fellow students that are also 
on the same situation as they are.  
 
Aside from the fun it brings, blogging can also give you profits even if you are not a businessman. In fact, there had 
been many people of different jobs that claimed to have gained benefits through their blogs. There are many ways 
one can profit through blogging.  
 
1) Trade Advertising – the most common way to generate income through your blog is by means of selling 
spaces in your blog to business institutions. Through this, you may directly consistently earn money.  
 
There are bloggers that offer the spaces in their blogs for a certain period. This would mean that a space can expire 
depending on the agreement of both the blogger and the business institution. You just need your blog to be known 
in order to garner more business institution to advertise in your blog.  
 
2) Trade the Products of Others – This sounds illegal but its not. On this type of profit making, you’re actually 
helping businessmen sell their products. There are companies that offer equivalent compensation to bloggers who 
mentions their product in their blogs.  
 
Through it, the company may have a larger chance of selling the product. The product and company that one will 
mention in his blog will be highlighted. Whenever a reader clicks on the highlighted product or company, the 
reader will have direct access to the seller.  
 
3) Ask for Contributions – there is no limit in blogging except those moves that are abusive to others. You 
may initiate and make a club through your blog and ask your members to pay for the membership.  
 
Think of a good service that you may offer to your members. It can be a finding-your-match service or whatever 
that comes out of your mind. Let them pay for the service you are offering and that’s how you profit. 
 
4) Sell Your Products and Services – Enough of the boxed idea that blogging is solely made to air opinions. 
You can make use of your blog to market you products and services to others. These can help your earn money 
anyway.  
 
There are many people out there who made use of the bogs to find the products and services they want. This is 
because in blogging people are actually dealing in real time. In addition to that, hoaxing and fraud is very minimal 
in blogging since people do negotiate personally and directly. These four ways are not just the ways one can earn 
bucks out of blogging. You may as well visit sites pertaining to blogs and blogging. For sure, there are topics and 
articles there on how to earn money by blogging. 



 

Editorial ς άaƻǘƛǾŀǘƛƻƴ ƛǎ 9ǾŜǊȅǘƘƛƴƎέ 
© Kenneth Green, 2008 

 
I’ve been working online for the past couple of years and I’ve seen many come and go. The one thing that I’ve 
found most common in those that don’t survive is the lack of motivation. Motivation is defined as “the reasons one 
has for acting or behaving in a particular way”. Now when I think of the definition I sometimes have problems with 
it. Because I think we all have reasons of why we try to work for ourselves online.  
 
Some of the most resounding reasons we work online: 
 

1.) Wanting to Work for Ourselves. 
2.) Wanting to Get Rich or Make Money. 
3.) Wanting to spend more time doing what you want to do. 
4.) Hobby??? 
5.) And much more!!! 

 
Now I think that all of these reasons can drive someone to excel in the field of making money online. However I 
also believe that some of them can be hindrances so there is to me partial truth in all of these reasons to work 
online. What do I mean by half truths? Let me break them down reason by reason. 
 

1.) The First Reason, Wanting to Work for Ourselves. ς Sure this can be a big motivator. Sometimes people 
are tired of the rat race or the 9-5 routine. And this can make someone want to work for themselves and 
eventually discover online work. Now this is a good reason, maybe not the strongest on the list, but a 
good one nonetheless. However it can be a hindrance when one becomes bored, overwhelmed or tired of 
managing things for themselves. 

2.) The Second Reason, Money- Well I believe this is the strongest motivator on the list. All of us who enter 
business want to make money. Period. No one wants to just do this for their health. However money can 
be a hindrance. Because it’s probably true that you won’t make a incredible amount of money your first 
time out, you will have to work and work and wait and wait to make the money, the real cheese. And a lot 
of times not seeing money or real world financial concerns cause people to abandon business and return 
to the 9-5. 

3.) Third Reason, Wanting to spend more time doing what you want to do. -  I believe this is the second 
strongest reason on my list. However it can be double edged because of real world money concerns, 
sometimes you discover in business that to get a business going and successful you need to actually invest 
MORE time than you would on a job before it becomes fruitful. A lot of people who get in the business for 
this reason don’t last because they discover that they are limited by the amount of effort they put in, and 
if you want to make the money you have to put in A LOT of effort. 

4.) Fourth Reason, Hobby -  The weakest reason on the list. It can be good because I’ve seen teens who do 
this out of hobby catch on, subscribe to reason two and then become millionaires. Like the girl who 
became a millionaire pimping her friends MySpace pages. What started off as hobby turned into a million 
dollar enterprise. However it’s sad that most who enter online business because of this reason don’t last 
because eventually they become bored. 

 
Motivation is EVERYTHING. If you want to make it in this business you need a good mindset. You need good 
motivators for being here. I challenge all those who think of quitting to sit down and ask yourself why you got into 
this in the first place. Then you must evaluate how dedicated you are to that reason and seeing it accomplished.  If 
you find the proper motivation you can last. If you’re really in it to win it you can last the test of time. You can last 
not being rich immediately. You can last spending countless hours building your business.  But if your motivation 
isn’t there, then you won’t last. I challenge you to stay on your hustle. Rome was not built in a day, neither will 
your success. ~ J 
 



Sponsors Page 
Thank you to all of the following businesses who sponsor this e-zine 

by purchasing advertising space in this edition of the e-zine. 
 
 
 
 
 
 
 

 
 
 
 

434x238 Pixel Ad - $3.00 a Month 
576x288 Pixel Ad - $8.00 a Month 

830x415 Pixel Ad - $15.00 a Month 
- Ads not only go here but on the blogroll of the website, and having 

your site on multiple websites as you know can help you with SEO 
Rankings!!! 

Contact Ken via email (ken@internet-hustle.com) if your 
interested in purchasing ad space. Again a purchase is per month, 

so it will appear in four issues of the E-Zine. 
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